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Temporary Warehousing can provide the right infrastructure
in a rapidly changing and uncertain landscape

As commentators and captains of business will testify, uncertainty is the
enemy of planning yet, in the Annual Manufacturing Report 2017, it
highlighted that firms are making plans, and they are investing, with
expansion firmly in their sights.

Advances in technology, which are often grouped under the banner of 
Industry 4.0, pose many challenges for businesses.

How do firms manage capital expenditure whilst balancing
operational spend on productivity and customer service against 
a backdrop of economic uncertainty?  

Spaciotempo temporary warehousing offers a viable
alternative

Many economists prior to Brexit had been predicting

an immediate and significant impact on the UK

economy, but so far as it seems, these predictions

have not come to pass, with the latest figures showing

the economy is growing faster than previous estimates

(Office of National Statistics – ONS).

According to the ONS, the weak pound has boosted

exports, with UK manufacturing stepping up to meet

the challenge of an uncertain economic outlook. It

would seem that many are capitalising on a weak

pound and seeing their products becoming

competitive against overseas competitors for the first

time in a long while. 

But the challenges are more than matched by the

exciting opportunities presented by automation,

servitization, the industrial Internet of Things (IoT) 

and robotics, which are playing a fundamental part 

in shaping industry, and are now becoming the

backbone of growth.  

With UK exports vital to the future of business, firms

face a dilemma, in the face of the rise of eCommerce

and, with consumers demanding receipt of orders at

ever greater speeds. 
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Spaciotempo has been delivering temporary building
solutions for over 40 years to help firms manage flows in
demand, expand sustainably and provide the necessary
breathing space to grow.  

However, with growth, comes challenge on many levels and, the
industry’s ability to work cohesively to find viable, effective
solutions to these challenges is critical over the next few years.

As businesses face increasing difficulty in finding affordable, viable
warehousing, it is clear that the issues facing the warehousing sector
in both the UK and Ireland are unprecedented.

With the Government pledging millions to expand

Britain’s ports & airports, road & rail, and freight

infrastructure, economic growth and the importance of

infrastructure are essential to compete on the world

stage. Businesses of every size are embracing the

challenge and capitalising on the new channels and

markets opening up to them.

Over the course of the next few pages, we will discuss how
Britain is gearing up; how investment in the country’s
infrastructure is helping the export boom and what impact
this has on businesses. 

We explore how consumers and their ever-increasing demand for products,
means logistics and delivery are critical to a firm’s success; and how
companies can navigate their way and provide the necessary breathing space
to manage capital investment against profitability and sustainability. 

SPACIOTEMPO
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Global logistics business
finds Spaciotempo a
perfect solution.
When global logistics business Kuehne+Nagel witnessed rapid
growth in demand, the company was faced with a situation which
meant its own facilities reached full capacity. The company
needed to explore alternative solutions in order to meet growing
customer demand. 

“For all of our clients, it is important that they can have immediate access to their goods,

something which was a priority for our merchandise client who at any one time could have

upwards of 4,000 products stored at our site in Heywood. This is something we couldn’t

always provide, due to having to move goods between sites. Since installing the new onsite

storage facility we have been able to ensure that we have instant access to our client’s

goods, significantly reducing stock fulfilment times, and improving the service we can offer

to our clients.” 

Mark Handel, Manager at Kuehne+Nagel.

As a result, the business opted to examine

the viability of third party warehousing with

the expectation that it would provide a quick

and cost effective solution. Renting

warehouse space from a third party,

Kuehne+Nagel came to the realisation that,

while the method did provide an immediate

solution to its storage situation, the choice of

third party warehousing also brought with it

a number of unexpected obstacles.  

The biggest challenge came as a result of

stock being held across a number of

disparate sites meaning valuable time was

wasted moving goods between sites,

resulting in order fulfilment tasks becoming

more laborious.  Using multiple sites also

meant accurate data logging became a

serious concern.  

As a result, the company quickly realised

that outsourcing was not suitable for its

specific long term business requirements

and instead approached Spaciotempo to

explore if the use of temporary structures

would be a more viable option. 



WHITE PAPER : GROWTH MANAGEMENT

5

Growth management with temporary warehousing

A better connected and stronger Britain

The Government has pledged a substantial amount of investment into around
3,000 individual projects across the country, including dozens of major road
and local transport schemes, improvements to hundreds of rail stations and
more than 20GW of new electricity generation capacity.  

Over 3.5 million premises have access to superfast

broadband and over 175,000 homes are better

protected from floods. Transformational projects 

such as Crossrail and the Mersey Gateway Bridge are

well into construction.  HS2, Liverpool2, Port of Hull,

Port of Tyne, Northway Container Terminal, Crossrail

and more have all been mapped out and investment

from the Government pledged as part of the National

Infrastructure Plan 2016-2021.

The plan is a detailed proposal backed up by further plans including the
Infrastructure Pipeline which highlights all the projects in progress or planned
across the public and private sectors. 

Worth in the region of £483 billion (of which £57.6

billion is in social infrastructure), and including over

£297 billion to 2020-21, there is an impressive focus

and clear strategy aimed at making Britain stronger,

more competitive and easier to do business with from

the outside and in.  

This has huge implications for businesses. And these

positive implications, whilst painful for some in the

short term, will undoubtedly shape and secure their

future. 

Key sector infrastructure highlights:

The road network is the backbone of any infrastructure
and the government has announced it is investing £15
billion to support Highways England in transforming the
Strategic Road Network, with over 100 major schemes
completed or in construction by the end of 2020-21.

i
 Roads are used for 90% of passenger
journeys and almost 70% of freight1.

Rail is not chugging along from behind and there is a
renewed focus, with rail said to be undergoing the
largest modernisation programme since Victorian times,
including getting High Speed 2 into construction,
completing Crossrail and plans are in place for approval
of Crossrail 2 and for High Speed 3 between Leeds and
Manchester2. The UK has one of the fastest growing
railways in Europe and the second most intensively
used3, and demand for travel into and between urban
areas and to ports and airports is set to increase further.

ii

Statistics highlight that the volume 
of rail freight has risen by 70%4 and 
as a result Network Rail will now
spend more than £38 billion in the 5
years to 20195.
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1 National policy statement for national networks, Department for Transport, December 2016.
2 The Government’s National Infrastructure Delivery Plan 2016-2021.
3 Rail trends factsheet 2014-2015, Department of Transport, December 2015.
4 Rail trends factsheet 2014-2015, Department of Transport, December 2015.
5 The Government’s National Infrastructure Delivery Plan 2016-2021.
6 The Government’s National Infrastructure Delivery Plan 2016-2021.
7 National policy statement for ports’, Department for Transport, February 2012.

Airports and Ports are also seeing investment to
increase capacity. The UK has always been an outward-
looking nation – an island economy that for centuries
has owed its prosperity to its links with the rest of the
world. With the increasing globalisation of its economy
and society, the future of the UK will undoubtedly
continue to be shaped by the effectiveness of its
international transport networks. 

iii

Substantial investment is underway at
airports around the UK too, including a 
£1 billion investment programme at
Manchester Airport and over £4 billion 
at Heathrow and Gatwick as part of their
regulatory commitments6.

The UK also has world leading ports. Approximately
95% of the UK’s goods trade by weight and 75% of its
value is handled by ports, which operate on a
commercial basis. Many of the largest are owned by the
private sector, with privately owned ports accounting
for 68% of total UK major port traffic, meaning
development of capacity is driven by private
investment7.  The government seeks to encourage
sustainable port development that will cater for long-
term growth in import and export trade volumes by sea
and continue to support domestic freight movements.

iv

There is significant investment activity 
at ports currently including the new
Liverpool 2 deep-sea container berths,
construction of a third berth at London
Gateway, a major acquisition of land that
will allow expansion at the Port of Tilbury,
ongoing improvements at Teesport, as
well as the Dover Western Docks Revival
scheme and the development of the 
Green Port Hull project.

The energy sector is also going through a transformation.  As consumers drive change and competition
opens up in the market, the challenge is to ensure there is enough energy to power the nation and the
increased need for electricity generation through gas, new nuclear at Hinkley Point C, offshore wind and
interconnectors are seeing investment. 

v

Digital Communications sees the private sector rollout of improved broadband and mobile networks through
targeted investment, legislative and regulatory reform and increasing the amount of spectrum available to
mobile operators and, when we thought we had made it with 4G, 5G is planned making communications 
even faster.

vi
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SOUTH EAST

• M20 Lorry Park (Operation Stack)
• Smart Motorways on M3 junctions 

2 to 4A and M4 junctions 3 to 12
• East-West Rail Phases 1 and 2
• Thames Estuary 2100 Programme
• Ebbsfleet Garden City

LONDON

• Crossrail and Crossrail 2
• Northern Line extension 

to Battersea
• Thames Tideway Tunnel
• Francis Crick Institute
• London Power Tunnels

SOUTH WEST

• Hinkley Point C
• Great Western electrification
• A303/A30/A358 Corridor
• Bristol Temple Meads Station
• National College for Nuclear

MIDLANDS ENGINE

• Boston Barrier
• Midland Metro extensions
• Lincoln Eastern Bypass
• Midland Mainline 

electrification
• A38 Derby junctions
• M6 junctions 13 to 15

Smart Motorway
• National College for High

Speed Rail
• M42 junction 6
• HS2 Phase 1 from 

London to Birmingham
• M1/M6 junction 19 

improvements

EAST OF ENGLAND

• A14 Cambridge to Huntingdon
• Northstowe housing development
• Norwich Northern Distributor Road
• East Anglia 1 offshore wind
• Luton Airport
• New river crossings at Ipswich 

and Lowestoft

NORTHERN POWERHOUSE

• North of England rail enhancements
• Mersey Gateway Bridge
• Smart Motorway projects on M62, 

M1,M6 and in Manchester
• Heysham to M6 Link Road
• A5036 to Port of Liverpool
• A1 North improvements
• A160/A180 Immingham
• Sunderland New Wear Crossing
• Leeds New Generation Transport
• Carrington Gas CCGT 

Power Station
• Sir Henry Royce Institute for

Advanced Materials
• Teesside and Lynemouth 

biomass plants
• Manchester Airport investment
• Leeds Flood Alleviation Scheme
• Siemens Green Port Hull

Breaking the North-South divide and connecting Britain

Investment is focused on all parts of the country, supporting communities and
connecting people and businesses across the country on home soil and to the
rest of the world.  

The Northern Powerhouse and Midland Engine,

initiatives driving for better connectivity and

productivity, are a fundamental part of the

Government’s plans.  

With such a sharp focus, businesses it could be said,

are in a fortunate position to capitalise on the

opportunities presented to them.
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But there still are a few bottlenecks to get through….

As infrastructure improvements open up better trading routes and
communications, not just within the UK but to the rest of the world, and
economic globalisation continues to impact upon different markets, the
importance of businesses having the ability to improve efficiencies, maintain
and develop profit margins, whilst providing value and service to today’s
discerning customer, is now vital. 

Factors which need to be considered in today’s cost-conscious, efficiency-
driven environment, will undoubtedly have an impact, and connectivity from an
improved infrastructure coupled with increasing consumer-led demands will
create pressures not previously experienced.  What’s more, these are
pressures in a challenging economic environment which will leave many
struggling to find solutions that:

Warehousing is a critical part of the logistics supply

chain. No longer is a warehouse viewed merely as a

facility to store goods, but instead businesses are

increasingly understanding the value of their

warehousing capabilities and the imperative part it

plays in the supply chain. 

As Britain gears up and improves its infrastructure, as

consumers demand ever greater speeds of delivery,

the network is being built to respond, and will allow,

businesses to capitalise on the improvements and

enter new markets or service existing ones better than

ever before.

Yet, warehousing, land availability and the rising costs

of both, is driving businesses to look at all options and

solutions to their need for space challenges, managing

budgets and capital expenditure to maintain profit

margins.  Driving for ever greater efficiencies is one

part of the puzzle, increasing productivity another, and

bricks and mortar a key part and one that requires a

considerable investment.

3

Enable flexibility to manage peaks of demand

Provide additional space in a cost-effective way, not just for warehousing 
but also for people

Are not a costly permanent solution, but robust enough to last as the need requires

1

2
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9 All aboard with a
temporary solution at 
Port of Felixstowe.
As over 40% of the UK’s trade passes through the Port of
Felixstowe every year, during the construction of the new
facilities, a temporary structure was required to allow goods to be
unloaded from shipping containers and stored in a suitable facility
to enable business to continue uninterrupted.

Due to the very specific requirements of the port, a bespoke solution was

delivered by Spaciotempo.  Spaciotempo installed tunnels leading to a main

building that will stay in place until the modifications at the port are

completed. This gives a perfect example of temporary structures supporting a

seamless transition to a permanent building, ensuring the port can continue

to run its construction operations smoothly without disrupting the business.
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eCommerce and omni-channel retailing a key driver 

Rapidly changing business models, growth of exports, and expectations
brought about by personalised mass consumerisation, to name a few, are
effecting how trade is done today.  

That puts pressures on firms to ensure they have enough of the right stock to
fulfil orders for each audience and more importantly, a supply chain that is
equally geared up to providing an equally quick service.  

Holding stock therefore becomes a fundamental part of any
operation and balancing stock holding an equally challenging reality. 

Few factors, however, have been as influential as the

international growth experienced by the eCommerce

market.  Online retailing is growing rapidly, with

nations including the United States and China leading

the way.  

According to eMarketer, cross-border ecommerce

continues to grow, as more of the world’s population

become digital buyers, and retailers become better

able to facilitate these transactions.

The UKWA states that the patterns of buying and

selling behaviour and the speed in which orders need

to be processed is making warehouse organisation 

a key priority for businesses and the shift to 

omni-channel retailing is putting pressure on 

the warehouse sector9.   

Dexion also points out that sales routes are also

changing.  In its white paper titled eCommerce

Warehousing, the distinction between manufacturer,

wholesaler and retailer is increasingly blurred as

factories sell direct to the public and merchants find

the need to serve individual consumers as well as 

the trade8.

This rise in eCommerce and the blurred boundaries

between who the customer is, leaves businesses

looking at their operational capabilities to meet the

challenges faced not just by the speed in which

deliveries need to be dispatched to meet the

consumer’s growing expectations, but also the order

and classification of processing different lines to

different customer profiles.  

In 2016, Forrester Research forecast that worldwide business-to-consumer (B2C) cross-border

ecommerce would reach $424 billion by 2021, making up 15% of all online commerce.

With current advances in technology, managing that process is far easier and being able to judge and

predict makes planning and balancing operational requirements a more informed and efficient process.
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A weak pound helps exports but Brexit woes still prevail

Coupled with the rise of eCommerce, firms have also been enjoying a weak
pound and manufacturing has been experiencing what some commentators
have termed ‘a renaissance’ with export sales booming.

On home soil though, firms importing materials are

finding material costs increasing and balancing this in

the manufacturing process is a challenge, but,

nevertheless, the figures demonstrate that exports are

good and Britain is trading not just in the EU, but to

shores further afield.  

As mentioned earlier, the investment and

improvements in infrastructure all help to make the

network and supply chain run smoother.  But it seems

that firms are nevertheless managing the juggling act

and it is well reported that exports have risen over the

last 12 months.

According to a report published in consultancynews.co.uk, written by Ed Ainsworth, co-founder of

procurement services consultancy 4C Associates, it explains that, as a result of the UK leaving the EU, on

one hand we will lose access to the world’s biggest market, on the other hand it can negotiate free trade

agreements more easily and export more freely from burdensome regulation. 

8 Dexion White Paper: eCommerce Warehousing
9 UKWA Report: The Size and Make-up of the UK Warehouse Sector
10 Statista.com 
11 Ed Ainsworth, 4C Associates, consultancynews.co.uk

What’s more, the key issue for firms is the lack of warehousing space and
the amount of land coming through for warehouse schemes.  All this puts
pressure on businesses, particularly with warehouse rental rates increasing
in many parts of the country10.  Part of the process is to:

3

Identify what and how much space is required

The configuration and organisation of the warehouse

Consideration to building a permanent onsite building, land availability
permitting and with that planning applications and the time that takes

1

2



Key considerations include:  

3

Facilities to cope with a sudden influx of materials that can be stored 
safely and securely

The flexibility to have temporary warehousing space that can easily be
dismantled or erected not just as a response to buying in stock or materials
but equally in managing fluctuation in sales

Empty space is costly so if it’s not needed at certain times of the year then 
why pay for it?

1

2
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The Brexit cheerleaders claim import costs will be

significantly reduced (by as much as 8 per cent) as we

move to being a zero tariff regime11. Many of our

imports come from the EU and this is unlikely to

change and it’s unlikely the UK will immediately move

away from the international agreements the EU has.

It’s also likely the administration of imports (everything

from VAT to duty deferment) will become much more

complex.

But what about the impact on costs directly and on the
supply chain? 

The article goes on to say that these impacts fall into three main categories,
the supply of goods, access to skills and people, and economies of scale.  

The Brexit cheerleaders claim import costs will be

significantly reduced (by as much as 8 per cent) as we

move to being a zero tariff regime11. Many of our

imports come from the EU and this is unlikely to

change and it’s unlikely the UK will immediately move

away from the international agreements the EU has.

It’s also likely the administration of imports (everything

from VAT to duty deferment) will become much 

more complex.

But what has that to do with warehousing and space?  

A considerable amount. If a firm sees that the exchange rate at any
particular time is favourable, then action must be taken.  That’s sensible
thinking and planning so margins can stay robust and firms can maintain
their competitive edge.

11 Ed Ainsworth, 4C Associates, consultancynews.co.uk

Technology and business processes, therefore, become an essential part of a firm’s growth strategy and

where investment is channelled as they become critical to managing costs, seeing market fluctuations

and being able to react in real-time.  
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From the growing use of robotics and additive

manufacturing to new forms of human-machine

collaboration (cobots), providing manufacturers with

valuable data and insights for that all important

competitive edge in a market which is experiencing

equivalent transformation. In the shifting consumer

landscape, increasingly there is no one size fits all as

customer expectations continue to change, meaning

manufacturers must now look at not only existing

business models, but their philosophy too, placing

immediacy and convenience at the heart of everything

they do. Manufacturers need a business model which

creates value through every stage of the supply chain;

one which allows businesses to create new revenue

streams, providing an enhanced customer service

experience and allowing businesses to remain

innovative.

There has been a noticeable shift in the mind-set of

manufacturers, with the Manufacturer’s 2016 Annual

Manufacturing Report reporting that less than 20% of

manufacturers now believe their business model is

purely driven by sales. The concept of servitization is

now being adopted by UK manufacturers, with

businesses beginning to provide additional services

beyond their product offerings, which includes

maintenance and support agreements as well as

financing solutions. For customers, this is providing an

enhanced service experience and so, conversely for

business, this is leading to increased customer

retention, customer spend and overall profitability.

From an industry-wide perspective, the influence of Industry 4.0 is leading
to the definition of manufacturing itself being reconsidered, with the
traditional definition becoming increasingly blurred. 

Looking for a viable temporary warehouse solution that provides
the breathing space to manage capital expenditure against
fluctuations in sales and customer demand is critical for firms 
to succeed and compete on the world stage.

A number of organisations, including Deloitte, McKinsey and the UK Technology Strategy Board have all

changed their own definition to now include the additional concept of a “diverse sets of ideas, products

and services globally.”

Manufacturing is going through a transformation

The UK manufacturing sector is not merely going through change, it is
experiencing a revolution. Known as Industry 4.0, or the Fourth Industrial
Revolution (4IR), the manufacturing industry is being transformed thanks to
the adoption of a number of technological advances.
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Independent family
owned business turns
to Spaciotempo.
The Wilkins Group, a global, independently owned, family-run
packaging business has significantly increased its onsite storage
capacity, improving its manufacturing operations after investing
in a temporary building solution from Spaciotempo.

“As a business serving customers from a diverse range of sectors and industries we

consistently need to ensure that we are completely reactive to their needs. If this means

greater order volumes at times, then we need to have the processes in place to

accommodate the peaks. As a business, this means we need to find suitable storage, which

can be installed quickly and Spaciotempo’s solution fitted the bill perfectly.” 

“Expanding and investing carefully is key and whilst a permanent building is our ultimate

goal, installing a temporary structure means we can manage our expansion in stages,

committing funds in a planned and coordinated way.”

André Wilkins, Managing Director, The Wilkins Group.

The Wilkins Group, with its head office in

Colwick, Nottingham, specialises in

supplying retail packaging worldwide to a

wide range of markets such as food (chilled

and frozen), textiles, confectionery, toiletries

and household products.  With a modern

state of the art facility that covers over

120,000 square feet in Colwick, the firm

employs over 400 people with two further

hubs in the City of Nottingham and bases in

Romania, Sri Lanka, China, Bangladesh and

India. The business turns over in excess of

£30m per year.  

The firm had reached its storage capacity,

which meant it couldn’t expand and continue

business as usual whilst plans are being

developed for a permanent structure in a few

years’ time.  The solution provided by

Spaciotempo has enabled the firm to expand

and use temporary buildings as a transition,

supporting their needs as they grow. The

flexible facilities offered by temporary

buildings means not only can they provide

instant relief for any storage challenges, but

once they are no longer required they can be

dismantled just as quickly as they were

initially assembled.



WHITE PAPER : GROWTH MANAGEMENT

17

Growth management with temporary warehousing

The benefits of shifting towards a servitization model

provides manufacturers with the ability to differentiate

themselves from other competitors, with a product-

service hybrid much harder to replicate than a

traditional linear process manufacturing.  

Therefore, warehousing becomes an intrinsic part of

the servitization model and businesses need to

consider carefully their options and solutions because

whether they are trading direct with consumers or

trade customers, the process is the same as

expectations on speed and accuracy of delivery are

fundamental to either audience.

As the shift from mass production moves towards mass customisation
continues, the benefits to both the consumer and individual businesses is
being increasingly recognised. 

Considerations on warehousing in light of changing business
practices and customer expectations include:

3

4

Managing fluctuations in sales

Providing the necessary space to organise operations and make despatch
seamless

Keeping a managed level of stock onsite to reduce the requirement to move
stock from site to site before delivery

Having the flexibility to add or reduce warehousing as required

1

2

Diminishing warehouse facilities, increasing

competitiveness, rising costs of raw materials, import

rises due to a weakened pound and customer

demands, are just some of the obstacles firms are now

having to navigate which have been outlined earlier in

this White Paper.  But there are a number of solutions

currently available on the market, and certainly none

are without merit, offering substantial assistance to

the challenges ahead.  

It becomes clear that whilst many solutions have

distinct benefits, they are not without their distinct

drawbacks, and none of the previously examined

solutions in our earlier White Paper: How can we solve

the warehouse problem in the UK and Ireland? 

provide a comprehensive answer to the challenges

faced across the warehousing sector. 

A lack of space can be considered a barrier to growth

Lack of space can be seen as a barrier to growth and the warehousing
industry across both the UK and Ireland is currently facing a number of
challenges.
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Temporary warehouse structures are typically

constructed from aluminum frames which are fixed 

to concrete bases to ensure optimum robustness.

Structures are clad in single skin steel panels and

topped with a thermal insulated roof, consisting of an

inflated PVC fabric envelope. In addition, customers

have the choice of a range of different doors including

manual roller shutter, electric roller shutter and speed

door options, which ensure structures are weather

proof and watertight, comparable to any permanent

structure. Temporary structures do not come with the

kind of capital outlay and flexibility limitations of 

many other warehouse options, and are becoming 

the most effective solution to the UK and Ireland’s

warehouse crisis.

There is an alternative solution, however, which is growing in popularity
and delivering business benefits for both the short and long term, for a
reasonable investment. 

For more than 40 years, Spaciotempo has been delivering a
complete solution to industry – temporary structures. 

Rather than committing to a fixed solution, which

restricts and limits development, temporary structures

provide much needed flexibility, with buildings

designed to individual specifications during the

planning stage. Installation is a rapid process, 

allowing businesses to continue without the risk 

of business disruption.

One of the major disadvantages of a permanent

solution, even with build-to-suit models, is that they

remain fixed and are inflexible. Temporary

warehousing offers a more scalable solution which is

easily adaptable upon completion, allowing businesses

to either up or downscale as demand dictates,

providing warehousing managers with additional 

peace of mind when navigating a rapidly changing

climate, and enabling businesses to remain

competitive and financially viable. 

Once they are no longer required, temporary

structures can be taken away or moved elsewhere if

reconfiguration of the site is needed, delivering a more

cost-effective solution to XXL warehousing and rental

schemes, putting control back in the hands of

warehouse managers.

Temporary structures offer flexibility and scalability

Opting for a temporary building provides businesses with much greater
freedom than many of the permanent solutions currently available. 
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Latest research from the UK Green Building Council

reports that the UK building sector is responsible for

almost a quarter of UK waste, producing more than

400 million tonnes per year. Sourcing solutions that do

not contribute to this is a critical consideration for the

industry.12

The nature of temporary buildings means they are

constructed in a fraction of the time of a traditional

building, providing around a 65% reduction in energy

usage. Once they are no longer required they can be

taken away to be either utilised elsewhere or

reconditioned, causing minimal environmental impact.

Temporary buildings provide a sustainable solution

As availability of commercial space continues to fall, increasingly businesses
are looking for options which are not only cost effective, but provide a practical
and genuinely sustainable solution. 

Temporary warehousing provides a genuine 
and scalable solution

for businesses concerned with their green credentials, providing as it does, a
solution which not only helps to save the planet, but business capital too.

However, as markets becoming increasingly saturated,

the degree to which a company can successfully

maintain and develop its customer relationships

becomes fundamental, with the ability to differentiate

yourself from your competitors vital. 

Utilising a temporary warehouse, which is typically

installed in a matter of weeks, not only ensures that

business operations can remain on site, but the

immediacy of the solution enables business activity to

continue, uninterrupted, providing that all important

competitive edge.

The additional benefits of a temporary structure, by

keeping facilities on a single site, provide warehouse

managers with the ability to ensure client stock

remains at optimum levels and readily available,

reducing stock fulfilment times, inventory processes

inventories, which impact positively on company

financials and most significantly customer service. 

Temporary warehousing encourages excellent 
customer service

The value of good customer service should not be underestimated at any time.  

12 http://www.ukgbc.org/resources/key-topics/circular-economy/waste
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Unsurprisingly, there is a lack of clear consensus in

regards to the long-term outlook, with projections

ranging from negative to optimistic, all the way to

extremely positive. 

Although it’s still early days, we can feel reassured

that, according to research from the EEF, few

businesses have seen an immediate impact following

the Brexit vote. 

It is clear that the warehousing sector within the UK and Ireland faces a
number of obstacles and challenges over the coming years, with the UK’s
recent decision to leave the European Union undoubtedly making its mark
upon the sector.  

However, on a more positive note, it is leading to a

number of manufacturers exploring opportunities

within the export market. The long-term future for

both manufacturing and exports remains uncertain,

therefore the ability for businesses to remain proactive

is vital.

The fall in the pound is, of course, concerning from a long-term perspective. 

It is clear, however, that most lack the ability to provide a
comprehensive solution, unable to offer a truly scalable, cost
effective option within the current landscape. 

Diminishing warehouse facilities, increasing

competitiveness, and customer demands driven from

improvements in infrastructure and eCommerce are

just some of the obstacles warehousing managers are

now having to navigate.  While there are a number of

solutions currently available on the market, and

certainly none are without merit, offering substantial

assistance to the challenges ahead. 

The warehouse is a vital link for businesses and the
supply chain; having an effective warehouse management
facility in place is a critical component of an effective
overall supply chain.

As this white paper has explored, the warehousing industry across both the
UK and Ireland is currently facing a number of challenges.
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Not just about housing stock -
Spaciotempo’s solution can be
a home for people.
Dennison, a leading manufacturer in both the UK and Ireland, of
commercial trailers has turned to Spaciotempo, semi-permanent
buildings specialist, to create its new Centre of Excellence, a
robotics training facility at the company’s Irish base. 

Faced with the challenge of restricted and limited space at the firm’s site in

Naas, Dennison opted for a semi-permanent structure to provide an instant

building and one that can be moved if required with ease and extended with

minimal disruption.
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“The use of temporary or semi-permanent buildings can be a key enabler for growth for

firms looking to balance the cost of expansion and provide flexibility in capital expenditure.

Temporary or semi-permanent structures are both more cost-effective and quicker to

install than permanent buildings, offering a viable and innovative solution.  Firms are now

innovatively looking at space creation, not just for storage and warehousing, but building

facilities for other business requirements, demonstrating how a semi-permanent

structure can be used in the same way as a permanent building for either housing people

or goods.” 

Scott Jameson, Managing Director, Spaciotempo.



23

More details on the Spaciotempo service 
and product range can be found at www.spaciotempo.co.uk 

or by emailing sales@spaciotempo.co.uk or calling 01889 569569.

Growth management with temporary warehousing

Is it better to build a permanent warehouse facility,

rent off-site or opt for a temporary structure that in

effect can last for years and can be flexible to a whole

host of business dynamics?

As Britain’s infrastructure gets better, the demands on

businesses to respond to customer requirements will

only increase and, as the world gets closer to us and

more and more trading routes and access to

customers further afield open up to us, the

opportunities that present themselves become exciting

but it’s key to take a serious look at your space and

warehousing requirements.  

Could a temporary warehouse prove to be the permanent
solution the industry now needs?  

There are exciting and positive times ahead, not without their pressures, but
managing investment and where that is placed is all in the consideration
process that firms now have to consider.

Don’t get caught out.


